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—————————————————————

So let me guess...

When you first started off in this network marketing

adventure you were thinking about how you were

going to be able to work your business for 2 hours

a day, and then go chill out on the beach for the

rest of the day with your family right? 

Isn’t that what you’re told after all – that you’ll have

financial and time freedom like you couldn’t

believe?

Well hopefully you’ve got some
more financial freedom, but it’s
very likely managing your time,
while still having something that
resembles a life, has proven to be
a bit more difficult. 

Here’s the thing about this whole concept of time freedom though... in

case you’re feeling like you’re never going to be able to get to that point

where you’re sipping cocktails on the beach while your bank account is

filling up. 

I know several people in network marketing besides myself who could

actually have this happen. We’re talking about people who have tens of
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thousands of people in their downline creating wealth for them around the

clock. But the funny part is...  even though they/we can do that... it

doesn’t happen.

The fact is that we all get caught up in the business so much, and end up

enjoying it so much, that working on our business is part of the benefit of

time freedom.

In other words we ARE doing
exactly what we WANT to do with
our time which is building our
business!

It may sound a little bit weird, but let me back it up with this. Just read this

first paragraph from Donald Trump’s best selling book titled “Trump: The

Art of the Deal”. Here’s what Mr. Trump has to say:

“I DON’T do it for the money. I’ve got enough, much more than I’ll

ever need. I do it to do it. Deals are my art form. Other people

paint beautifully on canvas or write wonderful poetry. I like making

deals, preferably big deals. That’s how I get my kicks.” 

Now I’m sure that when he was first starting out in Real Estate he was

thinking about sitting in the sand at some of the greatest beaches in the

world and letting his real estate earn him a fortune. But he doesn’t! 

But don’t think that I’m being insensitive or passive about the fact that this

is actually a burden for you. Because sure, there’s a huge difference

between having to work your butt off and build a business just to get by

and not take a loss – as compared to doing it because now it’s become a

passion. I totally understand that. 

In fact it’s why I went to having my own home business in network

marketing in the first place. 

Before I ventured into network marketing I was actually living what many

would consider the “glamorous life”… flying around in jets with rock stars,

staying in great hotels, and getting to meet the most famous people in

the world! But it wasn’t fun and games... it was WORK! They were

enjoying their time while I was working my butt off to keep their estates

afloat while they were often spending their money like drunken sailors. 
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So I know what it’s like to feel like you’re spinning your wheels when you

shouldn’t be. I also know what it’s like to be working extra hours on your

home business, while inside your home, and wondering what the heck

has gone wrong when you’re not even spending time with your family. 

This can be tough to swallow at first but believe me if you’re in a situation

where you’re actually working hard on your business, then you’re on the

right track. You see it’s those people who never work their butts off, who

don’t make it to the point where they could slack off a few days and still

make money. 

But There Are Some Key Things That You Must Do To Make This

Time Bearable and Actually Much More Productive…

First you need to be grateful.

Yes I know this sounds weird but
you need to be grateful for the
fact that you ARE able to work
from home.

That the time and technology allows this to happen! You need to take

note of the fact that there are many people who work 2 full time jobs…

and when I say work I mean stuff like laying bricks, roofing in the hot, hot

sun, washing dishes, digging trenches. So as bad as it seems to be stuck

trying to figure out how to put a website up, or struggling to dial the last

number of a prospect you’re afraid to call, it could be much, much worse. 

Next, you need to organize yourself. 

A great deal of your time could very well be spent on “busy” work that’s

actually wasting your productive time. So make lists of your most

important “money making” activities and do mostly those. Set aside a half

hour to an hour a day to get the busy work done. Schedule it in, and it

won’t infect your other allotted work time. 

And last but for sure not least, take time to spend with your family

and doing things that you enjoy with them.

It’s very easy to get stuck in a working rut and then going to bed feeling

bad that you didn’t even ask your spouse or your kids how their day was,

or pet the dog – or whatever your family consists of. 
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If you make time to do these
things, those nagging feelings of
regret and feeling like you should
be doing something else won’t be
tugging at your heart strings
while you’re trying to work on
your business. 

—————————————————————

David L. Feinstein has been published by Pro-

Publishing Company of California, for a series on

Leadership books.

Exposure to business at an early age along with

cultivation of artistic talent in writing is the

background that David Feinstein brings to his

business associates, prospective candidates and

audiences alike. His experience throughout his

career in sales and marketing and having owned

and operated his own international accounting &

financial management services company, is a key success factor in

helping develop his international notoriety in the network marketing

industry.

David and his wife, Ann have been significantly involved in direct

marketing and direct sales for 21 years, serving as a distributor (team

member), speaker, trainer, Top Leader, and author in the industry on a

worldwide basis. Working together, they coach, mentor and train those

seeking empowerment, greater self esteem and branding image, and

training people seeking financial success and personal life freedom.

David and Ann have grown their business that today spans over 40

countries with over 65,000 team members.

For more information go to: www.AnnandDavidFeinstein.com 

David & Ann's personal passion of "showing people there's a better way"
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to market their business lays the foundation for the inspiring and

motivating topics they speak and teach on.

Innovative, creative, interactive and dynamic, David & Ann speak on

topics in marketing and sales that most professionals find difficult or

challenging to understand. Applying their unique and visionary approach

easily, safely and comfortably draws audiences in from the beginning and

keeps them engaged until the end. Their extensive knowledge in

marketing and sales makes these topics easy for audiences to

understand, as they address and speak from their personal experience

and with authority and passion.

Mr. John Fogg of MLM/Network Marketing, author of “The Greatest

Networker in the World” has said the following about myself and

wife/partner Ann:

“It's been a looonnngg journey from their "weird" first exposure to

network marketing where Ann— a Park Avenue Research

Consultant, and David— the owner of an entertainment

management firm handling the careers of rock stars such as (the

early) Rolling Stones, Led Zeppelin, Michael Bolton, Cyndi

Lauper, Phil Collins, and other famous others, found themselves

at a meeting full of strange "new agers" from Sunrider— that was

21 years ago— to where they are today: Significant six-figure

income earners with Agel Enterprises leading an organization of

more than 65,000 people in 40+ countries around the world.

Above all else, Ann & David are focused on mentoring and

leadership. Their combined expertise in recruiting, coaching,

training and international development has made Ann & David

much sought after direct sales business experts. 

The Feinstein’s approach marries both classic MLM and the

technology advances of the Internet and social media. The first

people they have their new people speak with are family and

friends, they do meetings, build for and around events and David

even unabashedly asks people, "Do you keep your business

options open."

They meet new people through weblogs, electronic newsletters,

Twitter and Facebook leveraging their time and global reach. The

business is all about relationships and giving value for Ann &

David Feinstein… and consistently building their brand.”
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Recorded interviews and Videos:

John Fogg interview--

http://themastermindsessions.com//AudioFulls/051709_AnnDavidFei

nstein.mp3  

David Feinstein—Are You An Online Marketer Video…

http://www.sowhatsallthebuzz.com/all_the_buzz/david-feinstein-on-

stage-are-you-an-online-marketer 

—————————————————————
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