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How do you expect to grow, profit or succeed if you 
don’t ask for what you want? Many years ago I was 
pregnant with my second child and towards the end of 
my pregnancy had to be confined to bed rest. That 
was hard! I love to go, go, go like the energizer bunny 
and all of a sudden I had to stop, put on the brakes, 
and take care of my baby.

I learned an important lesson 
through that experience. The only 
way I was going to be able to 
continue working and running a 
home was to ask for help.

The same holds true in business. How do we expect our businesses to 
take-off if we don’t put it out in the universe that our business even exists; 
and ask for what we need for it to be successful? Sometimes all it comes 
down to is asking for what we want and the principles of gravity take 
effect.

There is a strategy to determining who and when is the right combination. 
By taking time to clearly define what we want, then identifying those 
individuals that can help us, we will be well on our way to achieving 
success.

I have found that when I start the 
momentum, the energy of that 
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momentum builds and it takes a 
life of its own. The secret is to 
START.

By following these steps, the treasure will be yours to enjoy and build 
upon for the future. You reap what you sow.

1. Clearly lay out your vision and define what it is your are seeking
2. Identify those groups of individuals that can use the service or 

business you are providing
3. Contact them often. Use the power of the internet, the phone and 

face to face interaction to remain top of mind.
4. Vary your messages but remain in contact
5. Always ask what they need.

Remember that often you have to give before you can get. Looking for 
ways to help others achieve their goals and objectives will come back to 
you in the most amazing and inspiring ways. The universe is neutral – all 
you have to do is ask.

—————————————————————
 

Linda Yates has more than 20 years of experience in 
sales, customer service, marketing, business 
development and fund raising. She has spoken on 
topics such as leadership, customer service, personal 
development and growth, business marketing and 
communication. She has written for national 
publications on marketing strategy planning and 
development and has been a highly sought after asset 

for a variety of businesses and organizations.

She currently leads the exciting and diverse real estate training 
experiences on behalf of an industry leading organization. From online 
seminars to workshops to boot camps, she implements the educational 
programs that help investors and first-time home buyers thrive in today’s 
real estate market. With extensive project planning, public speaking and 
educational training experience, Linda distills complex issues into easy-
to-understand messages that help individuals from all walks of life 
achieve their real estate goals. 
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Prior to working in the real estate industry, Linda executed motivation and 
training programs to thousands of individuals from several Fortune 500 
companies on their internal processes and strategic initiatives throughout 
North America. 

She is no stranger to the world of technology where she advised middle 
market companies on leveraging their existing business systems and to 
how maximize their customer relationships through technology. 

Linda’s expertise is being a conduit to facilitate growth from a personal or 
business setting. She believes that if you “talk” about it, you better be 
willing to “walk the talk”.

To learn more or to contact Linda directly, e-mail her at 
lhyates@excite.com
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