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—————————————————————

What is a powerful presentation? A 
presentation that is positive and memorable. 
How do you accomplish these two outcomes? 
No matter what the product or service, a 
positive and memorable presentation includes 
the following:

Engagement

Involve the guests. Do not lecture them. Do not stand up in front and 
ramble on about the product and services. Instead ask questions. Have 
them on their feet demonstrating what it is you are selling, depending 
what that is. Have them assisting you, passing around samples, etc. The 
more engaged, the more connected to the product they will be, and less 
likely to become bored.

Leave them feeling better than 
when they arrived

What challenges can you help solve whether it be financial (business 
opportunity), wanting to own the product but not able to spend money 
(host an event for their friends), or learning the benefits of what you sell 
and be excited and happy as to how it will help them or enhance their life.

Keep your presentation light, fun,
and include humor if possible.

Also, begin and end on time. This leaves people feeling respected. If 
someone has made the effort to arrive at the time stated, I do not ask 
them to wait a long period of time for the other guests to arrive. I will ask 
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them if they mind waiting 5-10 minutes and will, but only with their 
permission. I ask the hostess to tell her guests there will be an on time 
drawing. All people that are in the door by the stated time get a raffle 
ticket. Before beginning the presentation, I draw a winner to receive a 
prize. The prize could be a small product or even some small gift ideas 
gathered inexpensively, displayed in a basket. The hostess and you 
appreciate starting on time so the whole event does not get too late.

Connect with each guest

In addition to leaving them excited they came and now know you and 
your product, I recommend taking time as they arrive to introduce 
yourself and find out a little about them and how they know the host. 
Also, using name tags and using their name over and over makes them 
feel like they matter. When a guest feels that you sincerely care about 
and appreciate her, she will remember you.

People first buy into YOU before buying into your product or services. 
Establishing a connection leads to trust, which leads to an open mind 
about what you are offering. It leads to a positive win-win experience that 
is remembered and talked about after the event ends. The guests have a 
positive experience, the host is glad she invited you, and your business 
has now grown and will continue to grow.

—————————————————————

Helen Ober is a woman of extraordinary 
talents. After earning her Bachelor of Science 
Degree in Education/Psychology, Helen was a
public school teacher while simultaneously 
working in Direct Sales. She reached the 
pinnacle of success by being named top 
recruiter for 10 consecutive years, earner of 
more than 25 incentive-based trips, a multiple 
President's Club member, a Quantum Leap 

achiever for showing outstanding growth, as well as a three time recipient
of the Woman of the Year award. Helen has also received the award of 
#5 in the world in sales in a company that is represented in 9 counties!

With 30 years of direct sales experience, she has mastered selling, 
recruiting, and coaching others to promote into leadership. Her true love 
is teaching and helping others how to succeed in business and in life. 
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Thus, her company, LIVING THE EMPOWERED LIFE, was formed. She 
is an independent certified coach, leadership trainer, and a sought after 
speaker within her community. As a founding partner of the John Maxwell
Team, Helen offers individual and group coaching and facilitates several 
Master Mind groups weekly. Additionally, Helen currently has a busy 
schedule presenting workshops and coaching Empowered LADY 
LEADERS the skills of leadership, self confidence,and influence, whether
it be in their own company, a direct sales company, or in their home.

Helen is a member of multiple professional business networks, a past 
youth missions leader, and an active member of her church community. 
She is the mother of two and the proud grandmother to Jase and Ryan. 
She resides in the suburbs of Philadelphia with her husband, Gary.

Her credentials and experience shows, beyond a shadow of a doubt, 
Helen is leading an empowered life and assisting others to do the same!
To learn more about the services Helen offers go to www.helenober.com 
or request to join her Facebook group #empowered lady leaders with 
Helen Ober https://www.facebook.com/groups/290054694708390/  
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